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Increase Productivity of Your Sales Team =

4 Genel Bakis

Q Arama Yapin

Ajanda
Satiglar iyi gidiyor, geyrek hedefi tutmak lizere

Elit Mobilya

Potansiyel Miisteri

1 Haziran 2020 Pazartesi

egerlendirme

Elit Mobilya
Q MNecmi Erbilir Sirket Toplantisi - 12:15 (1s 25d)

Ocak 2020

O

@ A& B @ W

eoO®

09:30 - 10:30

Gumiig Cafe Ziyar

e

Urinlerle il yorlar. Bir teklif gonderdim.

am.

Donisg bekl

Ipek TAMISMA| S :
pek Cinar 5! ETISIM BILGILERI

[b Begen
G 3 Begeni

@ ipek Cinar Bunlann hepsine bakiimasi lazim.

10:00 - 11:30 &) vorum Yap

Labella Giyim

felefon Mumaras:

538 568 44 95

Samet Yilmaz

DRES BILGILERI

10:00 - 12:00

Elit Mobilya Satis Toplants:

3 Yorumun Tumiind Gor imar Sinan Mahallesi Semsi Pasa,
skidar Harem Sahil Yolu No:53,

4672 Uskidar

Necmi Erbilir

Labella Giyim
& @ 0 & @
[b Beden

B> roTAYI GOR

12:30 - 13:00 Ziyaret - 14:10 {15 48dk)

Laft Yam Malzemeleri

ETKILI Kisi
E Yorum Yap

Merve Sahin

Ayse isel %

10 - 12:45 e e sletme Sahibs
(y 30 . . Gimiis Cafe
 Ticaret 190 (15 1
qlll b T e se i Ipek Ginar 15:20 (1s 15d) USTERI OZELLIKLERI
Visits Made ) et
j0 - 17:30 @ Begen & vorum vap PRV (iosiva] [aoed . %25 increse in
Jastgu Kazim Satis Toplant:

Labella Giyim
Samet Ozkale

n Customer Acquisition

www.ekmob.com/en




A Global Company (:)

5.000+

Sales Reps




Sales Function is Inefficient

According to the survey made by Forbes
with 721 Sales Managers,
field sales teams spend %64.8 of their

JEFF BEZOS

BEZOS

HE'S BUILT THE MOST INNOVATIVE AND FEARED JUGGERMAUT
OF THE 21ST CENTURY—AMND EVER 5 NOW FAIR GAME.

time on non-revenue generating activities.
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Sales is Expensive c:)

A team of 25 field sales reps costs

1.200.000 S/ Year

%65 Non Revenue Generating Activities Causes a loss of

780.000 S/ Year
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Life with Ekmob

Ali Yilmaz

+0905575856704 To lanti nasil gegt
R Satis ramamlandl m|

T
Haher bekliyorum!

\

https.//youtu.be/4z06KI9js4U

www.ekmob.com/en 06




We Understand Your Needs

Sales Represantative

“HIT THE QUOTA"

® New Customer Acquisiton
® Customer Management

® Route Optimization

www.ekmob.com/en

Sales Managers

“INCREASE PROFITS”

® Portfolio Management
® Coaching

® Conversion Rates




Meet Ekmob

Hello Samet,

Efficient @ ot 20 e : ® Transparent

New Objectives 04 Jan 2021

Dear Team Members, We celebrate your new year. We've
assigned your new objectives, for this month we've set ...

14 people saw this. >

e
Starta Starta Set an
Visit Call 2 Event

Data Driven @ ® Comprehensive

Royal Spare Parts Ltd.
Samet Ozkale - 10:30-11:30

CUSTOMER ACQUISITION
Obijectives SEE ALL

0/10

Customer

Easy to Use @ ® Trusted

@ L &

Home Customers Calendar
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Measuring What Matters c:)

SALES METRICS

Custom dashboards and reports
to understand the field.

® Visits ® Calls
® Sales ® Engagement
® Forms ® Conversions
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Mobile Assistant

Designed for Field Sales Teams
Native iI0S — Native Android.

We developed Ekmob for salespeople thinking
all their needs. We empower them with
superpowers so they can work deskless.

® Manage your clients and contacts.

® Make customer visits with geolocation checking.

® Plan your schedule, route and activities.

® Take your documents wherever you go.

® Easily see your previous interactions with customers.

Take orders and even payments using PayU.

www.ekmob.com/en



Activity Management

Manage Your Sales Process
Regarding Data

Filters Calendar January 4, 2021

o]

Your digital sales transformation

Products Summary 99 Events

4 In Progress
New Customers el

at your fingertips.

Transparent. Efficient. Trusted.

Objectives
Thursday

Tasks
09:00

® Convertindividual knowledge into Corporate Know-How

[m] Birds Otomotive Inc.
Hikmet Ata

® Manage visit frequencies

Patt Home&Furnitures
Sammy Patt

OO0 QRUe&P0DH >2BEB

® Track sales/visits ratio

® Track your teams performance

® Decrease inefficient visits

® Don’t focus on events, focus on relationships.
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Dynamic Reporting

Increase Productivity in The Field
By Using Your Time Spent Reporting

Ekmob prepares every report instantly.
Your team won't have to allocate

any timefor reporting.

® Compare your teams performance.

® Gather Real Time Data from Field

® Consolidate data coming from different sources
® Make analysis with real time data

® Use your time for building and sustaining

relationships, not reporting.

www.ekmolb.com/en
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Integration Marketplace
@8 Exchange

ERP - CRMS
Integrations

nnnnnn

Communication .ii
All in One Platform

ALDO

www.ekmob.com/en

ega

bicrosoft
Ady Dyramics CRM

€

Location
Services

Analytics
Simple Reporting




Sales 4.0

F

Endless Demand

G

Understanding
The Customer

Sales 1.0 Sales 2.0
ERP’s CRM'’s

www.ekmob.com/en

Data Driven

Competition &

Omnichannel Sales
Sales 3.0 Sales 4.0
Marketing Suites SFA's

13



Lack of System
High Activity

Low Sales | High Sales
Performance Performance

Less Activity
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Onboarding

Onboarding - 1 Week

Monitoring usage, helping whenever needed and continuing training

Going Live - 2 Days
Finalising Department structure and authorizations.
Giving training to users.

Analysis - 3 Days
Editing all data regarding POC.

4 %91

Activation Rate in
the First Week

POC - 1 Week

Demonstrating the product with a
small team, implementing your process
to the digital world. Editing forms,
creating hierarchy and department structures.

ekmob.com



400+ Happy Customers (:}

Automotive & Spare Parts Medical & OTC

QN8 Rigips SiGMADENT
- Q IgIpS smnm
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Increase Productivity

save 4-8 Hours

Per Sales Rep per week

Customer Visits A

New Customers AA

Processed Data A
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HARSOFT  @kmob

“The knowledge is power” www.ekmob.com/en
www.haksoft.co.uk

HAKSOFT DIGITAL SOFTWARE TECHNOLOGIES LTD.

X hello@haksoft.co.uk

Q@ Level 17.Dashwood House 69 Old Broad Street,
London,EC2M 1Q2 UNITED KINGDOM

(] +90850885 36 83
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NO/HAKVISION ~ S8ZHAKRFID  S&ZHAKRILS & www.haksoff.co.uk

N~ INTELLIGENT TRACKING SYSTEMS "X RFID TRACKING SYSTEMS INTELLIGENT TRACKING SYSTEMS

— Digital Transformation & Sales 4.0 —
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